
Our Account Executive
will educate you on Voysis, 

our team, and gain a complete
understanding of your

company culture,expectations, 
and goals, all while educating 
you on how Voysis can be a

strategic partner for you
with our portfolio of 
services/solutions.

Voysis will define the
necessary steps as well

as outline how we will deliver our 
solution/service in a detailed 

preliminary proposal 
and present our solution 

(demo) at our Voysis offices.

Voysis will customize a
solution based on customer
and business needs, with

flexible configuration
possibilities that provide

great freedom, choice, and
peace of mind. Our team of
telecom specialists will give
you the advice needed to

help you find the right
solution for your company’s

needs.

Voysis will support Customer’s 
IT team to ensure the current 

network supports SimplyVoysis 
voice prerequisite. Customer 

will sign off SimplyVoysis 
Network File name and will 
need to send results of the 
validation tools received 
from Voysis. The network 

assessment will need to be 
completed prior to starting 

the projects.  

Voysis will begin to
implement your

customized solution
through our operations

department and through
a project kickoff, we will

introduce our team;
launch our project plan

and priorities.

Voysis provides the
necessary training and

developmental programs
to enhance the skills,

knowledge, and learning
ability in order to make our
client’s project a success.

Our Technical Account
Manager will be in constant

contact with your team,
providing updates,

coordinating meetings,
and being the contact

person for project matters.
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